
Trade
Trade+ with Offer

Automotive industry’s highest ROI website 
conversion tool perfectly paired with our 
configurable single price offer solution.

tradepending.com | 919-249-8795

Highest ROI 
Web Conversion 

Tool

Inventory
Sourcing

Hot Leads Report

Increased 
Gross/Net

Trade converts your website traffic to leads more effectively 
and affordably than any other solution in the market today. 
Trade-in leads typically grow 300-400%.

Configure the factors that influence a trade-in range to align 
with your sourcing strategy.

Do you know who keeps revisiting your site and which vehicles 
they’re browsing? We do. We deliver these high closing 
percentage leads to you on a silver platter, daily.

Configure your trade-in ranges to be conservative or aggressive 
based upon your playbook, resulting in more gross on vehicles 
acquired and sold.

Trade+ with Offer
(Benefits above included)

Trade

2-24

What’s my car worth?

Trusted by over 5,000 franchise dealerships

2018 Toyota Corolla XSE Sedan
FWD I4 1.8L  GAS

Mileage 60,000 Update

Supply

-61%
$16,806 - $19,897

Value to a Dealer

Estimated value of your car to 
Dealers based on listed 

vehicle prices.
See calculations below

Sell Now!

Demand
Days to Sell in Market

42

52

45

Local supply is down compared to 
90 days ago

Like Vehicles in Market

Your Vehicle
Average Sedan

Average MY

Estimated Value to a Dealer: $16,806 $19,897

ShareContact Print

Save more when you trade-in

Great News! You can get more buying power for your trade

Estimated extra buying power from NC sales tax credit.     Learn More.

Tax savings eligibility and amount may vary. See dealer for details.

$306

Did you know that trading in your old car when you buy a car can save you money. Based on the estimated
trade-in value you could save $306
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$22,500
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Your car’s estimated value For Sale by Dealers Trendline

Comparable Vehicles
47 vehicles like yours for sale or recently sold within 50 miles

NADA Data 2020 Midyear Report cites average advertising of $289,637 divided by average total units of 807 = $359

Historical study of NADA Data reports, industry research, and internal data

1

2

3
Overhead takes historical average gross profit and reduces that by Net Profit, Advertising, and Re-conditioning costs

This is not an offer to purchase your vehicles. All values are derived from real market data and adjusted daily.
Final inspection of your vehicle is required.

Your  Vehicle’s Estimated Value
List Price Range $16,252 $17,565

Estimated Discount From List (3%)

Dealer Re-Conditioning

Depreciation

Dealer Advertising Cost 1

Average Dealer Overhead 2

Dealer Net Profit 3

$1,172

$1,518

$239

$245

$683

$506

Keep Website
Conversions High

Customizable 
Questions

Integrated directly into Trade, capture contact 
information early while more motivated shoppers move 
closer to purchase.

Out-maneuver your competition with customizable 
questions and deductions, optimizing your inventory 
sourcing strategy.

J.F. Alexander McQueary - GSM Hubler Ford Franklin

“If we couldn’t customize the questions we ask consumers, nor the 
deductions related to those questions, we wouldn’t be seeing these 

results. Offer is an excellent product. ”


